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CONTROL THE BIDDING

Paul Mendelson writes a weekly bridge column for the Financial Times. He teaches in London to huge classes, as well as coaching expert students, and is widely-acclaimed as a brilliant teacher. Having learnt bridge at school, he quickly became a successful tournament player and National champion. He now only makes occasional appearances at big bridge tournaments, but is known to all top world players, organising the prestigious Macallan International Pairs Championship in London each spring. Two of his previous books are Bridge for Complete Beginners and the best-selling Right Way to Play Bridge, to which the present volume is an ideal complement for all those who want to improve their success rating at the table.
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BRIDGE is a game about information. You and your partner gather it during the auction and in defence, and you can infer it from the actions, or otherwise, of your opponents – every bid they make, every card they play...

This book is about destroying, or at the very least corrupting, your opponents’ communication, and enhancing your own. It is about how to survive the attacks on your sources of information and judge whether to bid on or double the opposition for a fat penalty.

By the end, you will be alert to every last nuance in the auction – and therefore better prepared for the play – because you are thinking about the entire deal – all 52 cards – not just your own hand. You will destroy your opponents’ communications and with it their confidence – however genteel your bridge game may be...

In these modern times, when bidding methods are now so accurate, the new battleground is the sustained attack on your opponents’ channels of information. It’s time to wise up.

Good players are only good because they know how to interpret information. If you hide their sources, they will be forced to guess. And however good they are, they won’t guess right all the time. We will examine how you are able to disrupt your opponents’ auction – even with the clear minority of points – forcing them to guess and gamble, instead of betting on a certainty.

The next time you contest a part-score, you will be involved in the auction, stealing a making contract, finding a cheap sacrifice, or pressuring your opponents higher to an unsafe level. When a distributional hand occurs, it will be your opponents having to guess what to do at the four or five level, not you.

You will find that the sheer dynamics of being involved in many more auctions very exciting. You will feel that you have really tested your opponents and, when you come out on top – as I expect you to do – the feeling of satisfaction will be great. You will still have had your triumphs, and made the most of your opponents’ misfortunes. But, the active element is that you will have been responsible for your opponents’ misfortunes!

If this all sounds a bit aggressive, I can assure you that there is no conflict between being a charming and delightful character at the bridge table, and a terrier-like player who hunts down every last chance to win. Whether you are a masterpoint hunter attending regular congresses, or an afternoon rubber bridge player for whom the cards are just a good excuse for a decent tea, you will find that increased knowledge brings even greater enjoyment of the game.

In Part One, “Principles of Competitive Bidding”, we will look at the theories which underpin all competitive situations, so that you understand the dynamics of competition and your bidding style becomes aggressive and pro-active, but not reckless.

In Part Two, “Competitive Bidding”, we will apply these principles in all areas of the auction, even into the defence – looking at helping your partner to find the killing lead. We will discover how to cope with this same aggression when we face it from other good players. Because one thing is sure, whenever you encounter good bridge players, they will be as determined as you to make life difficult for their opponents . . . You will be ready.

Part Three, “Strengthening Your System”, concerns the additions to your convention card which could transform your results, making you a feared player or pair. Even if you are a rubber bridge player who, until now, has been fearful of conventions, I think you will find the sheer logic of these innovations compelling – and by adopting them with a regular partner or group, you will have a substantial edge over your opponents. They will soon want to catch up with you, and the standard of the whole game will improve dramatically.

Some of these innovations, like Weak 2 bids, and the Advanced Responses to a 2C opening bid, are so logical that they will soon be part of the basic system.

Weak Two Openers, Transfers with advanced responses, and Negative doubles are all featured. Each either produces a competitive edge, or increases the accuracy of your auction to combat competition.

The title of Part Four, “Slam Bidding”, speaks for itself. Whilst slam auctions are not often competitive – although opponents’ interference is dealt with – good high level bidding is vital to partnership confidence. Roman Key Card Blackwood – a wonderful version of old-fashioned Blackwood – and Cue-bidding should be the mainstays of your slam bidding system. A full knowledge of Quantitative bidding, and other gadgets favoured by the experts will also prove useful.

Finally, Part Five, “High Level Competitive Bidding”, deals with the four, five and six level decisions which are increasingly a regular occurrence in tournament bridge and good club bridge.

In all forms of the game, where the players are of a good standard, you will be set high level bidding problems. This section endeavours to help you to make the winning decision.

You may already have an inkling about some of these bidding situations and new conventions. But, only when you and your partner fully understand them will they truly be valuable to you. Indeed, playing a half-learnt system is worse than playing none at all. It ruins your results and destroys your confidence and, worst of all, it encourages your opponents. Having absorbed the contents of these chapters, I guarantee that you will be a stronger player.

Whoever you are playing against, whatever the form of the game you are playing, I am determined that you should have an edge. It is an upward spiral. As you start to have good results against players you thought were better than you, your confidence will grow – theirs will falter. As other players regard you more highly, your results will improve, because they will be afraid of you. But, in the first instance, you must be fearless. The better your opponents, the more aggressive you should be.

I hope that you enjoy what follows. One thing is certain. If I meet you at the bridge table, and you tell me you have read this book, it will worry me. I will know that you have the weapons at your disposal to attack me, and the defences to cope with my attack. I will smile, but I will be fearful. Then again, you will know enough to be fearful too...

Paul Mendelson

OEBPS/images/title.png
CONTROL
THE
BIDDING

THE RIGHT WAY TO
SECURE THE
BATTLEGROUND
IN BRIDGE

Paul Mendelson

AHOW TO BOOK

\





OEBPS/images/cover.jpg
Cl





OEBPS/images/line.png





