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Jackie Jarvis is a business owner, mentor, and sales coach, who regularly applies the Quick Wins detailed in her book to both her own business and the businesses of the many ambitious business-owner clients with whom she works.

Before becoming a business mentor, Jackie gained her experience across a range of different industries in both the SME and corporate environments. She has worked for both top corporate brands and small start-up companies

Jackie has a wealth of first-hand experience as a sales-person, a sales manager, a marketing manager, a training manager, an executive coach and now as a business owner herself. She is a director of Heart of Business, a unique concept, created with her two business partners, that brings together a team of like-minded business mentors and professional service providers, who all share the desire to make a difference through the work they do.

Jackie also works within her own independent brand ‘Jackie Jarvis’, coaching business owners and professionals to win the business they aspire to in an ‘authentic’ manner.
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This book is dedicated to all my wonderful business owner clients and contacts who, over the years, have taught me as much I have helped them, if not more.

You are the ones who have made all the ideas in this book come alive and mean something in the real world of business. I am honoured to have been your guide on your journey.

Thank you so much. It has been a pleasure and a joy to have worked with you, and – for those reading this book with whom I am currently working – continues to be so.
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Preface

I know what life is like for most busy business owners – it can be a real struggle to have the time or motivation to pick up a book.

This book has been written with those challenges in mind. It aims to inspire you, with an easy structure to follow, jargon-free language, stimulating quotes with questions, and winning formulas which will transform your business.

Quick ideas

Each of the 50 Quick Wins gives you a quick introduction to the idea, Quick Questions for reflection, a Quick Win formula to follow, a Quick Success story and some practical Quick Actions for you to take.

Quick read

The book has been designed with you in mind – to enable you to pick it up for inspiration or illumination, as and when required. I hope that it will sit on your desk and be referred to from time to time, not sit on a shelf gathering dust!

Quick results

This book contains real-life examples of the Quick Wins which I have helped ambitious business owners to implement and which get results. These are proven winning strategies which can work for you in your business.

Enjoy winning more business!

Jackie Jarvis
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